
Qualify More. 
Close Faster. 
Unlock the Power of Bank Statement 
Qualifications with SmartSelf.
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Why Bank Statement Programs are Ideal for 
Self-Employed Borrowers

Tax returns show strategy. Bank 
statements show reality.

• Self-employed borrowers could 
be incentivized to minimize 
taxable income

• Depreciation, write-offs, 
reinvestment, and entity 
structuring could distort true 
cash flow

• Bank statements capture actual 
money coming in

They Capture Growing 
Businesses Better Than Two 

Year Averages

• Many self-employed 
businesses are scaling 
post-COVID

• Adding new revenue channels
• Experiencing recent growth
• A two-year average often 

undervalues current income
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Key Considerations for Self-Employed 
Borrowers
One third of all self-employment activity comes 
from owners running multiple businesses.*

• No need to reconcile multiple returns or chase K-1s

• Underwrite borrower cash flow, not entity noise

• Avoid extension-season delays

Documentation Fatigue

• Some full-doc loans lead to long returns, missing pages, 
and K-1 delays

• Bank statements simplify docs and make approvals 
faster

*Source: https://www2.census.gov/library/working-papers/2025/adrm/ces/CES-WP-25-60.pdf
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Why Choose SmartSelf
Speed to Close​

• Faster, cleaner documentation review 
keeps loans moving

Pre-Approved Income 

• Newrez reviews bank statements 
before submission

Streamlined Uploading

• Updated, simplified doc-upload 
process through the Smart Series portal
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What Sets SmartSelf Apart

US Citizens, Perm & Non-
Perm Residents

100% of funds can come 
from a gift if LTV <80%

Max DTI 50%

Non-Warrantable 
Condos/ Condotels

Co-borrowers on loan 
can go full doc

FTHB Primary 0x30x12
Up to $1.5M

Temp Buydowns
VOM/VOR

1x30x12

Asset Depletion & – 
Allows for Crypto!

Non-Arm’s Length 
Transaction Allowed

Credit score down to 640
Must be 25% Owner -
We calculate income 
prior to submission
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Self-Employed Structures 
SmartSelf lets self-employed borrowers verify income with alternative documentation, helping them 
qualify for more income without traditional requirements.

Options Highlights

1 Bank Statements
• 12 months personal or business checking 
• 50% expense factor– as low as 15% with a 

CPA/Tax Preparer letter

2 1099
• Most recent year 1099 & YTD paystub (10% 

expense factor)

3
Profit & Loss 
Statement

• Most recent 12 months YTD, signed by CPA/Tax 
preparer

• Loans $1M or less, no supporting bank statements 
required

4 1 Year Self Employed

• Must be majority owner > 50%
• 5 years employment in same industry
• Most recent 12 moths bank statements
• Available on Primary & 2nd Homes Only
• Purchase & Rate/Term Only
• 700+ credit score, 75% Max LTV, up to $2M Loan 

Have a non-occ coborrower for 
additional income? Reduce LTV 

by 5% on all options

Additional sources of income 
allowed

Submit statements to calculate 
income prior to submission



7

Primary Residence, 2nd Homes, Inv Properties
Occupancy Purchase & Rate/Term Cash-Out

Primary

Up to $3.5M Loan
• max 70% LTV, min 740 credit score
Up to $1.5M Loan
• max 90% LTV, min 720 credit score
Up to $1M Loan
• max 80% LTV, min 640 credit score

Up to $2M Loan 
• max 80% LTV, min 720 credit score
Up to $1.5M Loan
• max 80% LTV, min 700 credit score
Up to $1M Loan
• max 70% LTV, min 640 credit score

2nd Home

Up to $2.5M Loan 
• max LTV 75%, min 740 credit score
Up to $1.5M Loan  
• max 80% LTV, min 720 credit score
Up to $1M Loan
• max 70% LTV, min 640 credit score

Up to $1.5M Loan
• max 80% LTV, min 740 credit score
Up to $1M Loan 
• max 75% LTV, min 700 credit score
Up to $1M Loan 
• max 70% LTV, min 660 credit score

Investment 
Property

Up to $2.5M Loan 740+ FICO
• max 65% LTV, min 740 credit score
Up to $1M Loan
• max 85% LTV, min 720 credit score
Up to $1M Loan 640+ FICO
• max 75% LTV, min 640 credit score

Up to $1.5M Loan
• max 65% LTV, min 720 credit score
Up to $1M Loan 
• max 75% LTV, min 720 credit score
Up to $1M Loan
• max 60% LTV, min 660 credit score
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What to Know About Condo Financing 

Condo Team: ProjectReview@newrez.com

Warrantable Non-Warrantable

Commercial Space 35% 50%

Single Entity 
Ownership 20%

49% - 
Non-gut conversion single 

entity owner 65%

60-day delq HOA 
Dues 15% Max 25% Max

Mandatory 
Memberships & 
Recreational Leases

Ineligible May be Eligible

Pre-Sale Units % - 
Must be sold 50% 30%

Insurance Deductible
Up to 5% for per 

occurrence deductibles 
and $50,000 for per unit 

deductibles

Up to 10%
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Big Wins for Condo Financing

Condo Team: ProjectReview@newrez.com

Insurance Relief Effective Immediately
• ACV roof coverage now allowed - removes a major 

bottleneck
• Hundreds of previously ineligible buildings may now 

qualify
Deductible Cap Creates Clarity
• Per-unit master policy deductible capped at $50,000
• Provides a clear standard and eliminates inconsistent 

lending decisions
Waiver Expansion for Small Buildings
• Projects with 5–10 units can bypass full project review 

(when eligible)
• Reduces friction for buyers in smaller communities
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Where To 
Find Business 
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Find Referrals
Who Quality Why Ideal Targets Possible talking points

CPAs, Enrolled 
Agents & Tax 
Preparers

Top-tier 
source. High 
conversion. 
Low fallout.

• They see the problem first: low taxable income, 
extensions, multiple entities

• They already explain to clients why tax returns don’t 
tell the whole story

• They influence timing (extensions = stalled financing 
elsewhere)

CPAs specializing in: 
• Small business owners
• Real estate investors
• High-income 

self-employed 
professionals

Firms filing large volumes of 
extensions

• “We help your clients qualify 
using cash flow—not taxable 
income—without undoing the tax 
strategy you built.”

• “We don’t ask for amended 
returns, CPA letters explaining 
write-offs, or aggressive 
add-backs.”

Business & 
Commercial 
Bankers 

Underrated, 
High Value

• They see deposit behavior daily
• They know which clients: 

• Have strong cash flow
• Can’t qualify conventional

• Most banks don’t offer bank-statement mortgages

• Relationship managers

• SBA lenders

• Treasury management 
officers

• “When your client’s deposits are 
strong, but tax returns kill the 
deal—send them to us.”

• “We underwrite the deposits you 
already trust.”
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Direct to Borrower Sourcing 
Who Quality Where They Are Tips Possible Talking Points

Gig & Platform 
Workers

Supplemental 
Income Sweet 
Spot

• Uber® / Lyft® / DoorDash® / Instacart® drivers

• Freelancers (Upwork®, Fiverr®, consultants)

• Airbnb® / short-term rental hosts

HOW TO REACH
• Social media (LinkedIn®, 

Facebook® groups, 
Instagram®)

• YouTube® explainer videos
• Google® ads targeting: 

•  “Self-employed 
mortgage”

•  “Low income on tax 
returns”

•  “1099 mortgage”

• “If your income hits the bank but 
not your tax return—we may have 
a product for you.”

• “Side income counts when it’s 
consistent.”

Business 
Owners with 
Multiple 
Entities

Often 
overlooked. 
Often 
overqualified.

• LinkedIn® (owners, founders, managing 
members)

• Industry-specific trade groups

• Chamber of Commerce

• Real estate investor meetups

PAIN POINTS

• Income split across: 
• Schedule C
• K-1s
• Multiple LLCs

• At least one entity under 
extension at all times

• “When your client’s deposits are 
strong, but tax returns kill the 
deal—send them to us.”

• “We underwrite the deposits you 
already trust.”



Thank You!
All trademarks are the property of their respective owners. © 2026 Newrez LLC, 1100 Virginia Dr., Suite 125, 
Fort Washington, PA 19034. 1-888-673-5521. NMLS #3013. Doing business as Newrez Mortgage LLC in the 
state of Texas. Alaska Mortgage Lender License #AK3013. Arizona Mortgage Banker License #919777. 
Licensed by the Department of Financial Protection & Innovation under the California Residential Mortgage 
Lending Act. Loans made or arranged pursuant to a California Finance Lenders Law license. Massachusetts 
Lender #ML-3013. Licensed by the N.J. Department of Banking and Insurance. Licensed Mortgage Banker-NYS 
Banking Department. For licensing information, go to: www.nmlsconsumeraccess.org. For real estate and 
mortgage professionals only and not intended for distribution to consumers or other third parties.
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