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Close More Deals with SmartEdge 
Asset Qualifier

Today’s Focus:

• Key Benefits of Asset Qualifier

• When to use Asset Qualifier 

• Scenarios

• Where to find business

This product takes the path of least resistance for high net-worth individuals, offering excellent pricing on a no 
debt-to-income ratio loan that allows you to use assets as the qualifying factor. Best of all, it offers the SAME 
PRICING as our full doc SmartEdge Product! 
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Key Benefits of Asset Qualifier

4. Flexible asset types accepted

1. No employment or income required

3. Expands borrower eligibility

2. Uses liquid assets to qualify

5. Simplified documentation

“If your borrower has strong assets but can’t show traditional income, Asset Qualifier lets us 
turn those assets into the main qualifying factor —no tax returns needed.”
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When to use SmartEdge Asset Qualifier
1. Strong assets, weak (or no) income

2. High net worth / liquidity-heavy borrowers

3. Self-employed with heavy write-offs

4. Borrowers whose income is not effectively reflected 
by tax returns

5. Jumbo / higher loan amount scenarios

6. Recently retired borrowers

7. Deals that don’t fit bank statement or traditional 
non-QM

“If your borrower has the assets but not the income on paper, Asset Qualifier lets us use 
those assets to qualify—no tax returns required.”
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SmartEdge Asset Qualifier Overview

*These loan products may have a higher interest rate or higher finance charges than other loan products 

which require additional documentation or verification. 

Asset Qualifier (Smart Edge)

Loan Purpose  & Occupancy Purchase & Rate/Term | Primary & Second Homes

Min Credit Score 700 Primary | 720 2nd Home

LTV Up to 80%

Loan Amounts Up to $2M 

Financed REO Limit Up to 15 properties

Residual Income Required for Family Size 1: $2,000 | 2: $2,500 | 3: $3,000 | 4: $3,300 | 5: $3,500 (add $150 for each add'l family member up to 7)

Highlights

• No Emp/No Income/No DTI
• Need at least $500K seasoned assets post close to cover

• New PITIA + All Debt (incl mortgages)
• Residual Income 

• 60 months amortization calculation
• Total Monthly Income = Total Qualifying Liquid Assets – Cash to Close / 60 months

Eligible Assets & Requirements

• Checking, Savings, Money-Market, CDs, T-bills = 100%
• Publicly traded stocks, investments, bonds, mutual 

funds = 85%
• Retirement Vested Accounts (401K / IRA) age 59.5+ yrs 

= 85%
• Retirement Vested Accounts (401K / IRA) age younger 

than 59.5 yrs = 50% 
• Crypto: 

• 50% (Bitcoin®/Ethereum®/US Listed ETFs)
• 90% (US Fiat Backed Stablecoins)

Requirements: (no Gifts)
The borrower’s personal bank account and 
funds must be sourced and seasoned for a 
minimum of six months. 
• Most recent bank statement(s) reflecting 

the ending balance of the bank account
• A statement from the same accounts 

dated six months ago 
• There is no limit to the number of bank 

accounts that can be provided to use for 
income 

• Business bank statements are not 
permitted 

Check AllRegs® for current specific guidelines.    
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Scenarios
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How to Calculate
STEP 1
   Net Assets  (after haircut)

- Cash to Close                           

=   $500,000+  (Net Post Closing Assets)

STEP 2
    Total Net Post Closing Assets (STEP 1)

- Monthly Liabilities x 60 months    

= Residual Assets > than $ 0

STEP 3
    Residual Assets (STEP 2)

/   60 Months                                    

= Residual Income
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Asset Qualifier Scenario 1: Recently Retired

What they can use: 
  $ 3,364,722 Total Net Assets
-$       10,000 Cash to Close     
  $ 3,354,722 Total Net Post Closing Assets

-$ 1,500,000 (25,000 debt x 60 months) 
 $ 1,854,722 Net Residual Assets

/60      $ 30,912 Residual Income

*Family size of 2: $2,500 required

Borrower Profile: 
• 62-year-old retired executive
• No current employment income
• Credit Score: 781
• Looking to REFI a $3M primary residence 

Challenge: 
• Cannot qualify using traditional income 

(no W-2s, no salary)
• Doesn’t want to use tax returns or show 

limited retirement income

Assets:
• $3,958,497 in IRA (85%)
• $1,422,874 in Stocks (100%)

“This is a perfect Asset Qualifier deal—retired 
borrower, no income, but over $5M in assets. 
Instead of declining due to lack of income, we 
convert those assets into qualifying income 

and get the deal done.”

Solution: 
• Use assets to calculate a monthly 

qualifying income stream
• Apply allowable asset depletion 

formula (with any required haircuts)
• No employment or traditional income 

needed
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Asset Qualifier Scenario 2: Self-Employed with Heavy Write-Offs

What they can use: 
  $ 1,000,000 Total Qualified Assets
-$    234,591 Cash to Close            
  $ 765,409 Total Net Post Closing Assets 

-$ 582,660 ($9,711 debt x 60 months) 
 $ 182,749 Net Residual Assets 

/60       $ 3,046 Residual Income

   *Family size of 3: $3,000 required
             

Borrower Profile: 
• 35-year-old business owner 
• Credit Score: 783
• Looking to purchase a $963K primary 

home 

Challenge: 
• Not enough cash flow
• Bank statement loan still comes in tight 

on cash flow

Assets:
$2M in retirement (50%)

“Instead of letting tax returns kill the deal, 
we pivot to assets and qualify based on 

liquidity – not reported income” 

Solution: 
• Use assets to generate qualifying 

income instead of tax returns
• Avoids limitations of write-offs
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Asset Qualifier Scenario 3: Recent Business Sale / Liquidity Event

Borrower Profile: 
• 55-year-old entrepreneur
• Recently sold business (7 months ago)
• Credit Score: 796
• Looking to purchase a $1.1M primary home 

in Hawaii 

Challenge: 
• No current employment yet
• Large one-time income event, but no 

ongoing consistent income stream 

“They just had a major liquidity event—but 
no job. Asset Qualifier lets us put that 

capital to work immediately for 
qualification.”

Solution: 
• Treat process as qualifying assets
• Convert into stable monthly income 

equivalent

What he can use: 
  $ 1,353,871 Total Net Assets
-$    250,000 Cash to Close     
  $ 1,103,871 Total Net Post Closing Assets

-$ 540,000 (9,000 debt x 60 months) 
 $ 563,871 Net Residual Assets

/60      $ 9,398 Residual Income

*Family size of 2: $2,500 required

Assets:
$ 1,353,871 in Money Market (100%)
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Scenario 4: High -Income Investor with Irregular Cash Flow

What she can use: 
  $1,275,000 Total Net Assets
-$ 252,000 Cash to Close              
 $1,023,000 Total Net Post Close Assets

-$ 447,682 ($7,461 x 60 months)
  $  575,318 Net Residual Assets

/60   $9,588  Residual Income

*Family size of 2: $2,500

Borrower Profile: 
• 66-year-old real estate investor
• Credit Score: 725
• Buying Vacation Home $493K  

Challenge: 
• Income varies widely year to year
• Not a DSCR deal (not tied to rental 

income)
• Bank statements show inconsistency 

Assets:
$1.5M IRA (85%)

“When income is inconsistent and DSCR 
doesn’t apply, Asset Qualifier becomes the 

solution to stabilize the file.”

Solution: 
• Eliminates reliance on inconsistent 

income streams
• Uses strong reserves to qualify
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Asset Qualifier Scenario



Referral Sources
Look for professionals working with clients who are:

• High net worth
• Recently liquid (sale, inheritance, exit)
• Tax-strategic (low reported income)
• Retired or between income streams  
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High -Value Referral Sources 
1. Financial Advisors / Wealth Managers (Top Target )
• Work directly with high-net-worth clients
• Clients often:

• Live off investments
• Recently liquidated assets
• Are retired or semi-retired

“If your client has strong assets but limited income, with this 
product they may qualify without disrupting their financial 
strategy.”

2. CPAs & Tax Advisors
• See borrowers who:

• Write off aggressively → low taxable income
• Don’t qualify using tax returns
• Perfect for self-employed clientele

“We can qualify your clients based on assets instead of 
the income you’re helping them minimize.”

3. Real Estate Agents (Luxury + Move-Up Focus)
• Especially: 

• Luxury listing agents
• Second-home markets

• Encounter buyers with wealth but unconventional 
income profiles

 Borrower says “My CPA said my income won’t 
qualify me…”

4. Estate Attorneys / Trust Advisors 
• Work with: 

• Inherited wealth
• Trust distributions
• Recently transitioned assets

 Clients often have liquidity but no traditional income 
stream
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High -Value Referral Sources  
5. Business Brokers / M&A Advisors 
• Clients who: 

• Just sold a business
• Have large lump-sum proceeds
• Haven’t started new income stream yet

6. Private Bankers
• Already serving affluent borrowers

• Helpful when: 
• Bank overlays restrict lending
• Need alternative qualification path

7. Divorce Attorneys / Mediators
• Clients who: 

• Received asset settlements
• Temporarily lack income

• Need mortgage solutions based on asset positions 
post-divorce

8. Internal Cross-Sell (Often Overlooked) 
• From your own pipeline:

• Declined conventional loans
• Tight DTI bank statement files
• Retirees trying to refinance

Asset Qualifier = “save the deal” tool

 Pro Tip Best ROI =  1-2 strong financial advisor relationships + 1 CPA
These consistently produce repeat, high-quality Asset Qualifier deals



Thank You!

By refinancing an existing loan, the total finance charges may be higher over the life of the loan.

© 2026 Newrez LLC, 1100 Virginia Dr., Suite 125, Fort Washington, PA 19034. 1-888-673-5521. NMLS #3013. Doing business as Newrez Mortgage LLC in the state of Texas. Alaska Mortgage Lender License #AK3013. 
Arizona Mortgage Banker License #919777. Licensed by the Department of Financial Protection & Innovation under the California Residential Mortgage Lending Act. Loans made or arranged pursuant to a California 
Finance Lenders Law license. Massachusetts Lender #ML-3013. Licensed by the N.J. Department of Banking and Insurance. Licensed Mortgage Banker-NYS Banking Department. For licensing information, go to: 
www.nmlsconsumeraccess.org. For real estate and mortgage professionals only and not intended for distribution to consumers or other third parties.

Scenario 1: Payment example is based on a 30-year fixed-rate asset qualifier mortgage with an initial loan amount of $1,721,300, at an interest rate of 6.625% (6.833% APR), with 0% discount points, 
which cost $0 at closing. All interest rates and Annual Percentage Rate (APR) are current as of 9/3/25 and are subject to change daily without notice, and assume minimum credit score of 700, no 
HOA fees, and a maximum loan-to-value ratio of 80% on an owner-occupied single family residence. Actual rates available to you may vary based upon a number of factors including your credit 
rating, size of down payment and amount of documentation. Restrictions may apply. Closing costs are not included. Rolling closing costs into the mortgage will increase the payment. $1757777.58 
down payment. $11,021.67 monthly payments. Payments do not include taxes and insurance. The actual payment obligation may be greater.

Scenario 2: Payment example is based on a 30-year fixed-rate asset qualifier mortgage with an initial loan amount of $770,000, at an interest rate of 7.375% (7.638% APR), with 0% discount points, 
which cost $0 at closing. All interest rates and Annual Percentage Rate (APR) are current as of 7/14/25 and are subject to change daily without notice, and assume minimum credit score of 783, no 
HOA fees, and a maximum loan-to-value ratio of 80% on an owner-occupied single family residence. Actual rates available to you may vary based upon a number of factors including your credit 
rating, size of down payment and amount of documentation. Restrictions may apply. Closing costs are not included. Rolling closing costs into the mortgage will increase the payment. $192,500 
down payment. $5,318.20 monthly payments. Payments do not include taxes and insurance. The actual payment obligation may be greater.

Scenario 3: Payment example is based on a 30-year fixed-rate asset qualifier mortgage with an initial loan amount of $900,000, at an interest rate of 7.125% (% APR), with 0% discount points, which 
cost $0 at closing. All interest rates and Annual Percentage Rate (APR) are current as of 5/22/26 and are subject to change daily without notice, and assume minimum credit score of 700, no HOA 
fees, and a maximum loan-to-value ratio of 80% on an owner-occupied single family residence. Actual rates available to you may vary based upon a number of factors including your credit rating, 
size of down payment and amount of documentation. Restrictions may apply. Closing costs are not included. Rolling closing costs into the mortgage will increase the payment. $240,000 down 
payment. $6,063 monthly payments. Payments do not include taxes and insurance. The actual payment obligation may be greater.

Scenario 4: Payment example is based on a 30-year fixed-rate asset qualifier mortgage with an initial loan amount of $250,000, at an interest rate of 6.875% (% APR), with 0% discount points, which 
cost $0 at closing. All interest rates and Annual Percentage Rate (APR) are current as of  and are subject to change daily without notice, and assume minimum credit score of 725, no HOA fees, 
and a maximum loan-to-value ratio of 50.71% on an owner-occupied single family residence. Actual rates available to you may vary based upon a number of factors including your credit rating, 
size of down payment and amount of documentation. Restrictions may apply. Closing costs are not included. Rolling closing costs into the mortgage will increase the payment. $243,000 down 
payment. $1,642 monthly payments. Payments do not include taxes and insurance. The actual payment obligation may be greater.
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